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Property Overview 
The property we chose is 9401-9409 Goldenrod Road, 
Tampa FL. It has a purchase price of $2,300,000. 
Estimated, $690,000 in capital improvements and 26.3% 
levered IRR. The property is 17.7 miles away from 
Tampa International Airport, 0.3 miles away from US- 
301 highway and 2.6 miles away from the closest 
elementary school. Our investment timeline is a 
structured 2 year hold for value-add improvements and 
refinance at year 3 and sell at year 5. Improvements 
would include interior and exterior painting, landscaping, 
new modern tiles, updated air conditioning, new 
bathrooms, new kitchen appliances, fresh pain, and new 
light fixtures. 

 

9401-9409 Goldenrod Road, Tampa FL 
Vaughn Goldsmith, Kyle Marsh, Sofia Kofman, Noah Heinstein 
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Thesis 
Our thesis is to take a value-add strategy on a financially distressed property in 
a market with high rent growth. Our goal is to renovate, refinance, and sell over 
a five-year hold term, and drive profit from our value-add renovations. 
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Market Analysis 
Tampa has a current population of 407,104 with a 
relatively young median age of 35.7. The average income 
in Tampa is $87,818, roughly. Tampa has access to 
education with some of the top public schools in the state. 
As for employers, over the past several years, the area has 
taken a deep dive into the tech industry, forming start up 
tech companies across the region which have created a 
plethora of new jobs. Additionally, Tampa has saw a boost 
in demand during the first half of 2021 which resulted in 
vacancy falling to 3 percent, the lowest rate in the past 
twenty years. The combination of falling vacancy and an 
influx of high-end apartments delivering in 2021 will push 
the average effective rent to $1,475 per month. Transaction 
activity was up around 20% year over year in June 2021. 
As for the future, the strong rent and population growth as 
well as low vacancies should increase buyer interest. 
Multifamily suburban properties cap rates are currently 
hovering between 4.10% and 5.50%. Supply in the metro 
increased by 2.4% year over year in June, surpassing the 
previous 12-month period’s pace of 16%. 
 Catalysts 

The three main catalysts in Tampa that led us to 
want to invest there are economic growth, rent 
increase, loose restrictions. Tampa has seen many 
new employers enter the city, as well as a low 
unemployment rate, and a 50% increase in GDP 
from 2010 to 2020. Also, the city saw a 26.3% year 
over year rent increase in 2021, with 5% 
employment growth, and a 3% vacancy rate. 
Lastly, Tampa has no covid restrictions, no income 
tax, a business-friendly environment, and a low 
cost of living. All these factors have led to 
population growth in Tampa, making it a great 
place to invest. 
 
 
Risks & Exit Strategies 
Due to the nature of our investment strategy, there a variety of risks that we have implemented exit strategies to 
prepare for. To begin with, the first risk we face is rent deceleration. The value-add strategy relies on a strong NOI 
on the sale date to turn a profit, and a drop in market rent serves as a strong risk. To face this, we would renovate 
then sell the property directly after without financing. This raises PGI to current rent without exposing the property 
to subsequent rent decision. The returns would include an entity level IRR of 15%, GP IRR of 25% and LP IRR of 
14%. The next largest risk we face is rising interest rates. Our exist strategy to address this is to renovate without 
financing. The reasoning behind this is that if the interest rates rise to a point where refinancing is not an option, 
the GP’s can hold the property after renovations. The entity level IRR would be 7%, GP IRR, 7% and LP IRR, 7%. 
The last exit strategy would be to extend the hold term due to unexpected renovation costs. Reasoning behind this 
is that unexpected renovation costs and delays can be addressed by extending investment timeline. Ultimately, 
there a variety of market risks inherent in the value-add strategy but by preparing respective exit strategies we can 
mitigate risk and, in some cases, still turn a profit for investors.  
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